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Because you are all young changemakers,
this funding is made for you. You have energy
and great stories to tell, which are attractive
to individual funders.
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5. Grants and Proposals and
Funding, Oh My!
3. Tell Your Story
Writing a good grant proposal is key because
Foundations love great stories because it
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As much as foundations are considering
investing in your organization, they are also
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your passion for your project throughout
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so important because it ensures our funders
that a 17-year-old is not handling money and

Feel free to email me any questions at
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Your

organization might not need a fiduciary agent,
but look into getting an accountant or an
accounting student to help you put processes
in place for tracking your spending and all
other required data.

visit www.globalminds.world!

